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Chanter Named President 


Of Pierce-Arrow Motors; 
2 New Directors Electe 


New President Says Company Is in Better Position 
Than at Any Period in Its 32 Years 
Of Existence 


Buffalo, N. Y., April 11.—Arthur J. Chanter, who since 
August, 1928, has actively managed the Pierce-Arrow Motor 
Car Company as first vice-president, and general manager, 
was elevated to the presidency of the company today at a 


meeting of the board of directors. 


the company’s other officers. 

Under Mr. Chanter’s manage- 
ment during the past five years, the 
Pierce-Arrow company has stead- 
ily improved its position until its 
annual share of the country’s fine- 
far sales is more than double the 
1928 proportion. 

“Pierce-Arrow is in a financially 
independent position and is better 
prepared for a sound expansion of 
its business than at any time in the 
thirty-two years of the company’s 
existence,” said Mr. Chanter in a 
statement made following the elec- 
tion of officers. 

“Registration totals show that our 
product now has the greatest ac- 
ceptance it ever enjoyed. Our 
plants in Buffalo, where our manu- 
facturing operations are completely 
centralized, have been thoroughly 
modernized. Our distributing or- 
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NAT'L LUBRICATION 
ENGINEERING MEETING 


The-directors re-elected 
© 








A. J. CHANTER 


SCHEDULED MAY 25 ap aa 


New York, April 11.—Second na- 
tional lubrication engineering meet- 
ing is to be held at Pennsylvania 
State College, May 25-26, under the 
joint auspices of the college and the 
Lubrication Engineering Committee 
of the petroleum division, The first 
meeting was held at the college two 
years ago and attracted wide at- 
tention. 

This second conference has in its 

rogram a number of subjects that 

re at present of very great inter- 
est. There has been within the last 
few years some very interesting and 
valuable developments in the art of 
lubrication. A contributing factor 
in some of these developments has 
been the possibility of showing sav- 
ings in power and made possible by 
better lubrication. An example of 
this is in iron and steel rolling mills, 
where the use of electric motors 
makes it possible to keep an accu- 
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TOP MARCH 32 AND 
IST QUARTER TOTAL 


Los Angeles, April 11.—Despite the 
double drawback of the earthquake 


and the bank hol- 
iday, Los Angeles * : 
city and county 
automobile deal- 
ers not only wound % 
up March with 
a sales gain of 
twenty-five units 
over that month ; 
of last year, but 
also scored an in- 
crease of 3.7 per Z 
cent. over the first 

quarter of 1932.John C, Wetmore 
Comparative registrations for these 
periods of new passenger cars were: 


(Continued on Page 4) 








N. Y. Metropolitan Sales 


Pick Up i 


in Late March 


New York, April 11.—Sherlock & 
Arnold today released to Automo- 
tive Daily News figures covering 


ssenger car sales in the metro- 
fotian district, which embraces the 
ity of New York, for the month of 
March. The total for March, 1933, 
was 6,459, as compared with 7,414 
in March of last year. The decrease 
under last March works out at just 
under 13 per cent., which is less than 
_ percentage of decrease shown by 
e state reports so far received. 
The March sales figures for the 
tropolitan district, however, ac- 
iy contain, upon analysis, some 


entirely encouraging factors. The 
last week of the month, March 22-31, 
this year showed a passenger car 
sales total of 2,738 units, as against 
2,741 in the same period of March, 
1932, 

The dealers here declare that the 
come-back that followed the na- 
tional banking holiday definitely in- 
dicates increased buying desire. The 
retail merchants in New York city 
are practically unanimous in believ- 
ing that April is going to show a 
definite sales bulge, which will mark 
the beginning of revival in auto- 
mobile selling in the metropolitan 
district. 
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GOOD FRIDAY 
HOLIDAY 


In observance of the 
Good Friday holiday, 
Friday, April 14, Automo- 
tive Daily News will not 
be published on that day. 
The regular monthly 
truck issue will appear on 


Saturday, April 15. The 
Saturday issue in addition 
to regular subscribers and 


fleet owners will be 
mailed to all licensed 
brewers throughout the 
United States. 


NASH REPORTS CASH 
RESERVE OF $31,503,000 
FOR 1ST QUARTER 1933 


Kenosha, Wis., April 11—A _ di- 
rectors’ meeting of the Nash Motors 
Company was held yesterday at its 
offices in Kenosha, Wis. 

The balance sheet and earnings 
statement for the first quarter of 


the fiscal year, comprising the 
months of December, 1932, and 
January and February, 1933, were 


presented, showing cash and govern- 
ment securities in the company’s 
treasury amounting to $31,503,668.44. 

Of the above amount, it is signifi- 
cant to note that the company has 
on deposit in banks that are closed 
at the present time less than 
$200,000 

Operations of the company for the 
first quarter, after deducting all ex- 


(Continued on Page 3) 


HOFFMAN, VANCE, BEAN 
NAMED AS PERMANENT 
AUXILLIARY RECEIVERS 


Chicago, April 11.—Paul G. Hoff- 
man, Harold S. Vance and A. G. 
Bean have been appointed perma- 
nent ancillary receivers for Stude- 
baker Corporation and Rockne 
Motors Corporation by Judge Wilk- 
erson in United States District 
Court here. 

All three had been named tem- 
porary ancillary receivers earlier, 
and were also named receivers for 
the corporation by Judge Slick in 
the United States District Court at 
South Bend, Ind. 


BRITISH AUSTIN MAY 
BUILD IN CANADA 


Montreal, April 11.—Montreal has 
a good chance of getting a new 
automobile factory if the English 
Austin proves popular in Canada. 
This fact was revealed at a private 
dinner held in the Adam Room of 
Ogilvy’s, Ltd., before a private show- 
ing of the new Austins took place. 

Sir Henry Gray, president of the 
Royal Empire Society, announced to 
his audience that the Austin Com- 
pany thought of establishing a plant 
in Canada. Col. George H, Crane- 


(Continued on Pagé’S) 











dl Pleasant Surprise, Says Reeves 


N. A. C. C. Executive Upon Return From Western 


Trip Reports Conditions Improved But 
Sees Price Mark-up Needed 


New York, April 11.—“The figures for retail sales of 
cars and trucks made during the last three weeks will prove 
something of a pleasant surprise when the results are finally 


tabulated,” declared Alfred Reeves, 


National 


Automobile Chamber of Commerce, 


vice-president of the 
Tuesday, 


April 11, upon his return from a trip through the Middle 
West, where he visited leading automobile factories and 








ALFRED REEVES 


BENDIX CORP REDUCES 
EXPENSES $1,386,000 


Chicago, April 11—Bendix Avi- 
ation Corporation since the first of 
the year has reduced its expenses at 
the rate of $1,386,000 annually. About 
$900,000 of the total saving was ef- 
fected through salary reductions and 
elimination of personnel, principally 


among the higher salaried em- 
ployees. Other savings were effected 
through close budgetary control, 


(Continued on Page 4) 


———— ee ere. 


The greatest current need of the 
automobile industry, in Mr. Reeves’ 
opinion, is a general increase in 
prices, which will enable manufac- 
turers and dealers to lessen the op- 
erating losses which they are suf< 
fering. 

“In Docent weeks we have wits 


improvement m 
the market for both passenger Cars 
and trucks which gives promise of 
hastening the industry’s recovery 
from the injuries caused by the un- 
fortunate bank closings,” said Mr. 
Reeves. 

“While this improvement is tak- 
ing place much more rapidly among 
companies manufacturing the lower- 
priced cars, sales of the medium and 
higher-priced units also indicate an 
encouraging improvement. This is 
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N. Y. TRUCKS, BUSES 
TODAY MUST DISPLAY 
1933 REGISTRATIONS 


New York, April 11.—Registration 
licenses of 1932 for buses and trucks 
in this state, extended several times 
while the Legislature debated repeal 
of the 65 per cent. surtax on these 
vehicles, will expire at midnight to- 








‘night, officials of the Bureau of Mo- 


tor Vehicles announced. The licenses 
were due to expire yesterday, but a 
short grace was granted after the 
surtax had been abolished. The bu- 
reau’s offices here will be open until 
5 p. m, to issue the new plates. 

The repeal measure, fostered by 
Senator John L, Buckley of New 
York, and signed by Gov. Lehman 


(Continued on m Page 4) 





Willys-Overland Lifts 
Employment to 1,300 Men 


Toledo, April 11.—With the arrival 
here of Walter F. Brown, former 
United States postmaster general, to 
assist in the reorganization of the 
Willys-Overland Company, an- 
nouncement has been made that 
employment at the plant has been | 
increased to 1,800. 

Rush to fill the 4,400-truck order 
for the International Harvester 
Company and an increased demand 
for the Willys-Overland passenger 
cars abroad has boosted employment 
from 1,000 with which the company 
began operations under receivership 
to the present 1,800 mark. L. A. 
Miller, president of the company, 
and co-receiver with John N., Willys, 
expects that shortly the number of 
employees at the Toledo plant will 
be increased to 2,500. 

Mr. Brown, who has been named 
counsel for the receivers in the ef- 
fort at reorganization, flew here 


from Cleveland where he had been 
made president of the Cleveland 
Automatic Machine Company, to 
succeed the late A. L. Garford. He 
has had several conferences with 
Mr. Willys and expects to meet him 
here shortly after Easter. Mr. 
Brown is hopeful that the Willys- 
Overland plant may be saved for 
Toledo and declared that the re- 
ceivers, aided by Federal Judge 
George P. Hahn are making every 
effort to aid employees in the set- 
tlement of wage claims. He said he 
plans to give much time to the re- 
organization of the company. 


In the opinion of Mr. Brown the 
country is well on the way to finan- 
cial recovery and will continue on 
the upgrade if Congress does 
nothing to injure the national credit. 
Announcement also was made that 
a payroll of $38,000 to the 1,800 


(Continued on Page 7) 
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FISK RUBBER 

Springfield, Mass., April 11.-“An 
all-cash distribution of more than 
60 per cent. and 50 per cent., re- 
spectively, on the Fisk Rubber Com- 
pany bonds and notes represented 
by the Eberstadt committee was in- 
dicated in a letter sent by the com- 
mittee yesterday to its depositors. 
While the court has not yet deter- 
mined the exact basis of distribu- 
tion as between bonds and notes, 
the committee expressed the belief 
that the sale of the properties in 
receivership last week for $3,030,000 
should permit a cash distribution 
in this approximate proportion. 

The Eberstadt group, which has 
recommended against deposit of 
Fisk bonds and notes with the 
Wood = reorganization committee, 
states in its letter that it was in- 
strumental in developing competi- 
tive bidding at the receivership 
sale and that it regards the sale 
price as acceptable from the stand- 
point of holders of bonds and notes 
which it represented. 


ELECTRIC CURRENT 


New York, April 11.—Electric pro- 
duction in the United States in Feb- 
ruary totaled 5,844,697,000 kilowatt 
hours, compared with 6,453,343,600 
kilowatt hours in the corresponding 
month last year, a decline of 9.4 
per eent. according to the Edison 
Electric Institute. 

Total revenue from ultimate con- 
sumers amounted to $149,768,400 for 
the month, compared with $164,205,- 
700 in the 1932 month, a decrease of 
8.8 per cent. The only division to 
show an increased demand during 
the month was electrified steam 
railroads. Sales to this group 
totaled 49,622,000 kilowatt hours, 
against 47,774,000 kilowatt hours in 
the same month last year, an in- 
crease of 3.9 per cent. 

Total sales to ultimate consumers 
amounted to 5,026,217,000 kilowatt 
hours, against 5,622,499,000 kilowatt 
hours in the 1932 period, a decline 
of 10.6 per cent. 


FERRO ENAMEL 


New York, April 11—Ferro Enamel 
reports for 1932 consolidated net 
loss of $2,898 after taxes, deprecia- 
tion, interest, etce., comparing with 
net profit of $204,664 in 1931. 


FAILURES 

New York, April 11.—Business 
failures in the week ended last 
Thursday totaled 418, compared 
with 437 and 393, respectively, in 
the two preceding weeks, according 
to Dun & Bradstreet. There were 
607 failures in the corresponding 
week last year, making the decline 
for the 1933 period 31.1 per cent. 
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The Lesson of Beer 


N a recent bulletin from the offices of Batten, Barton, 
Durstine & Osborn there is brought out a point which 
many advertisers in this country need to have impressed in 
their minds. The first paragraphs of the bulletin we shall 


quote: 

“Fifteen years ago the name of any good beer was a 
household word. Every beer drinker had his favorite brew. 
Several makes of beer enjoyed national prestige. Yet that 
reputation and good will have mostly disappeared. 

“Tests prove that few people under thirty-five know 
very much about beer. The old names are forgotten. Pabst 
once meant an amber bottle of good cheer. Now it means 
cheese to many. Schaefer was one of New York’s favorites 
for almost a century, but has thirteen years of near-beer to 
live down. Ruppert once ruled beerdom in the East—now 
he is Babe Ruth’s boss. Doelger, Anheuser-Busch, Schlits, 
Budweiser, Lemp, Bass, Burton, once symbols of slightly 
sinful but delightful indulgence, are now barely memories.” 

The then bulletin goes on to comment on what it is going 
to cost the big breweries to win back their prestige and 
rebuild their markets by advertising. The advertising 
agency estimates that it will cost more than $100,000,000 to 


re-establish these great beer names. 
Of course, these brewing companies have faced an 


unusual situation during the past thirteen years. Their 
product, by one sudden legislative gesture, was wiped off the 
map. Many of them had nothing to advertise, nor was there 
any hope on the horizon that they would have anything 
within a term of years. Some of them produced near-beer, 
but advertising this product was a different thing from 
publicizing the beverages for which they had been famous. 

The lesson to be learned, however, is that advertising 
is a cumulative process of creating good will. It is the one 
effective method of fixing the name of a company or a prod- 
uct firmly in the fickle public mind. To keep said name of 
product or company set in the minds of people as represent- 
ing certain desirable qualities, advertising must be continu- 
ous. The public must not be given a chance to forget, some- 
thing that it does readily and quickly. 

No industry stands higher in public esteem in this coun- 
try than the automotive manufacturing business. Certainly 
it has turned out a remarkably good product, but even this 
would not have served to fix its place in the public mind 
unless it had, or, better, the individual companies comprising 
it, advertised generously and continuously, 

The B., B., D. & O, bulletin, referred to before, makes 
an interesting comparison when it says: “‘A market is a pro- 
cession of people. The movement is so slow that it is easy 
to fall into the error of assuming that a product is firmly 
established for all time. But without continuous develop- 
ment that segment of the market which you have secured is 
inevitably dissolving at one end and is not being built up at 
the other end.” 

That is an admirable view of any market. Continuous 
advertising that keeps the company name and product con- 
stantly in the minds of the people constituting the market 
for that particular piece of merchandise is the one way to 
keep the individuals who in the mass make up the market 
from forgetting. fi i * 


Of all the telephones in the world, 60 per cent. are in the 
United States. So are a third of the railroads. More than a 
third of all the electric power is used in this country. And 
our 122,775,045 people make up a seventh of the world’s 
population. Not a bad place to be in business.—The Prest- 
O-Lite News Letter. 

And it might have been added that 85 per cent. of all 
the automotive vehicles now in use in the world are being 
run right in these little old United States. Not a bad place 
to be in the business of selling and servicing motor vehicles, 


~~ 
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CONTINENTAL RESUMES 
AT GRAND RAPIDS PLANT 


Grand Rapids, Mich., April 11.— 
Continental Automobile Company 
resumed operations at the Grand 
Rapids plant yesterday to take 
care of a bank of more than 1,200 
unfilled orders, according to instruc- 
tions from Detroit headquarters, 

The local plant has been practi- 
cally out of production since Feb- 
ruary 14, when a state banking holi- 
day was proclaimed. Production at 
Hays Point plant, making bodies for 
Continéntal, will be stepped up to 
meet the demand, Officials say. 
The Muskegon Continental plant is 
expected to resume work on motor 
production also, 


CARL PROCTER HEADS SALES 
OF HYGRADE PETROLEUM 
Buffalo, N. Y., April 11. — Carl 
(Bud) Procter is now general sales 
manager of the Hygrade Petroleum 
Corporation, Buffalo, N. Y., distrib- 
utors of Shell products in western 
New York. 


COMING EVENTS 


APRIL 
12-27—Milan, Italy. International Auto- 
mobile and Nautical Show. 
21-21—Cleveland, 0. National Petroleum 

Association, meeting. 


MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel 
UNE 
16-17—Louisville, Ky. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France, Seventh Au- 
tomobile, Nautical and Aeronautical 


Show. 
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ALLY round, says Rip, by which the chairman of the 
Detroit section of the Society of Automotive Engineers 
means that he is expecting a big crowd at the next dinner- 
meeting of the section, set for Monday night at the Book. 
It looks like a sell-out, this affair, for the trap has been well 
baited with variety cheese, the card being one of the best 
balanced of the winter’s season; something for each of three 
“activities,” passenger car, aeronautic and body, a three- 


ringed circus, simultaneous meetings, you know. 
as af * 


IT IS SAID that when Hal Holstom, a Britisher who 
now is sales engineer of the New Era Motors Corporation of ‘ 
New York, addresses the body section on “An Automotive 
Millstone From the Structural and Dollar Viewpoint,” he 
will do a George Bernard Shaw and rub our fur the wrong 
way. 

We get this idea from the hint in the Super Charger, 
which declares that Mr. Holstom “claims we have made little 
or no advance in the substantial reduction of vehicle weight 
in relation to pay load since the industry started—that we 
are using too much iron which never wears out and getting 
less for it per pound as each year goes by—that we must 
build cars for the masses that will have a world appeal and 
which the poor man can operate as cheaply as he buys mile- 
age on a street car—he believes the answer to the elimina- 
tion of the millstones must come largely from the all-steel 
body maker and that for many years said body makers have 
been sitting with a gold brick in their laps, not knowing 
—- do — ag 

e other two papers will be “Automotfve Application 
of Needle Roll Bearings,” by Karl Hermann, “isnaenel 
of the Bantom Ball Bearing Company, and “Aerial Photog- 
raphy,” by Capt. Albert W. Stevens of the U.S. A. Air corps. 

* * * 

PROOF THAT DEPENDABILITY pays is found by 
Emerson J. Poag, Dodge executive, in Roy Chapman 
Andrews’ book, “The New Conquest of Central Asia,” which 
gives us definite proof that the celebrated explorer also is a 
star used car salesman. Andrews, all of us know, always 
uses Dodges when expeditioning. In 1922-23 he had three 
of them with him in Mongolia and China. In 1927 the fleet 
was increased to seven and in 1928 he had eight in service, 
mostly in Gobi Desert work. Ten thousand miles of journey- 
ing over the trails followed by Andrews sure is a test for 
even Dodges, yet at the completion of the expeditioning 
Andrews, without spending a cent for repairs, the book says, 
sold the Dodges for more than they cost when they were new 
in America. And these same Dodges still are being used by 
a Chinese transportation company on the Kalgan-Ur¢ga trail. 

But Dodge has not lost this customer, Poag tells me, 
for Andrews has brought a new fleet of dependabilities for 
his next great effort to prove that man originated in Asia. 

2k + * 


_POAG IS NOT THE ONLY ONE to be bragging about 
a distinguished customer. Packard has filed a claim for 
recognition of the sale of a motor fortress to General Rafael 
Trujillo, president of the Dominican Republic. It’s a Pack- 
ard twelve, which guarantees complete protection from even 
machine gun bullets which seem to be a daily diet with 
Trujillo. It looks like any other Packard but under the regu- 
lar body panels there is a thickness of one-eighth inch armor 
plating. The windows and windshield also are bullet-proof, 
being made of laminated glass one inch thick. The armor 
plate and glass add 1450 pounds to the weight of the car. 
One of the front doors weighs 180 pounds. 

So as they will know whose car it is in case Trujillo is 
bumped off, there is his name plate on a crossbar at the 
front and on the fenders where parking lights ordinarily 
would be are miniature field guns of silver. 

* ” * 

POP MYERS, general manager of the Indianapolis 
Speedway, has at last seen the light—he realizes that we 
race fans are no longer millionaires and has reduced the 
general admission charge from $2.50 to $2, which includes 
the Federal tax. And it also is going to help, his putting. on 
sale now general admission ducats instead of making the 
hoi polloi wait until three days before the race. I might 
suggest to the management that it cease being so mercenary 
and not sell admission to the pagoda paddock where guests 
are supposed to stand around and rub elbows with their 


friends. » 
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Retail Salesmen — This Is Your Pag 






This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work) of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


ADOPTS SIMPLIFIED PLAN 
TO AID SALESMEN 


By D. M. TREPP 


A few months ago a simplified plan for the car sales- 
man, who does not usually like to be a bookkeeper, and yet 
who must have a complete record of his activities, especially 
during these times where closer attention and more inter- 
views are necessary in order to maintain a volume of sales 
comparable te former times, was adopted by S. L. Savidge, 
Inc., Seattle, Wash., this being worked out in detail by W. G. 
Powell, sales manager. eer eo 

Other plans along this line have 
been too elaborate. This one saves 
time for the salesman. It is as 


simvle as it could be worked out 
and is cheap to install. Similar 





day of a month. The salesman can 
see readily on what days he is free 
for next appointment. This plan 
tends to do away with “pet” dates, 
that is tenth, fifteenth or twentieth 
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Services cost $25 and $30 per sales- 
man; this plan costs only about 
$3.50 per salesman for loose leaf 
binders and special printed forms 
as required. It permits the sales- 
man to throw away his old “dog- 
eared” cards and note scraps, which 
he often has used in the past. In 
effect, it is a combination of five or 
six other plans or ideas, condensed 
into simple form. 7 

“Usually the better the salesman, 
the less he cares to keep books,” de- 
clared Mr. Powell. 

When the prospect is first con- 
tracted a sheet containing twelve 
pertinent questions is filled out, 
these being in addition to prospect's 
name, occupation, address, mode! in 
which he is interested and any facts 
about his old car. The twelve ques- 
tions are a check on the salesman 
to see that he did his duty. They 
include answers to “did you demon- 
Strate, appraise, bring to building, 
find out your competition, show our 
superiorities, find out if he has 
money, go through car mechanically, 
go into service policy, explain greas- 
ing service, interview wife, show 
through service and parts depart- 
ment and interview anyone else who 
might influence sale. 

These sheets are of loose leaf type. 
The questions are reminders to the 
salesman so he can check up on 
himself, and so that he will know, 
the next time he sees the prospect, 
what he did or left undone. A week 
later he will remember everything 
he did at that call. A definite date 


is made for the next interview, the 
sheet being placed in the book under 
the proper date. The book is in- 
dexed with numbers 1 to 31 for ecah 





(NO CREDIT GIVEN ON PHONE CALLS TO LISTED PROSPRCTS 






caled a eames boy 











of a month; it lines up the work 
systematically; it distributes the 
dates more or less evenly, and it 


makes a definite appointment with 





3 





[ prospects, this being business like 
j and impressing the prospect. 

Often when the definite date is 
| written down, if the prospect is not 
| Sincere, he will change the date, and 
‘he is then more apt to keep it, for 
‘he sees the salesman is sincere and 


! not careless. 
| 


; On the shect is a place icr “pros- 
|pect rating.” These ratings are 
“live, fair, poor and future.” Each 
interview up to five is recorded, there 
| being space for that many. Mr 
Powell says the first huach for rat 
in, » usually the bese cae c! « 

Then there are a few mankx lines - 

wy" @a 

On the back of the sheet is space 
for entering the sale when made, 
and for “after sale record.”’ This 
makes a permanent owner file in the 
possession of each salesman, with 
the names of all persons (and full 
data) that he has sold. These 
sheets are then filed alphabetically 
in the book, for reference later as 
required. 

The after-sale record is for inter- 
views on how the car is liked, about 
the service, and also gives a fine 
opening for obtaining new prospect 
suggestions. All are briefly entered 
on this one sheet. Who the “best 
owners” are can be readily seen by 
looking at this portion of the record, 
after the prospect has become a 
customer. 

The house is benefited in a big 
saving of time. Each man has his 
own record as he goes into the 
morning sales conference, where, 
however, new tips may come. Thus 
the stenographers do not have to 
make out his list for him. The 
salesman is handed a work sheet, 
called “My Work Today.” He can 
quickly write in his own data. On 
this he records thase he contracted, 
and the office force carries only a 
flag system on cards in file, to 
check by for future calls. 

“From the salesmanager’s stand- 
point,” continued Mr. Powell, “it is 
a big help, also. All he has to do is 
look at each book. If blank, can- 
vassing can be assigned. The sales- 
man can see at a glance what he 
has to do. He can forget a pros- 
pect until the next date comes along. 
Thus he can concentrate on the 
work at hand each day.” 

Mr. Powell says the books should 
be four inches wide and six inches 
long, so as to fit into a pocket. 

“While it is hard to make some 
salesmen use this system,” he de- 
clared, “it is important for them to 
do so. Today a salesman must be 
more systematic in his work than 
ever. He has to make thirty calls 
where’ he could do the same amount 
of business on ten calls in 1929, if 
he wants to approximate his $300 
per month earnings. By this simple 
record he can make the calls at the 
right time, and those are the effec- 
tive calls.” 








SALESMEN’S CAR MILEAGE 
ALLOWANCE CUT 


The mileage allowance accorded salesmen for the use of 
their own or for company automobiles has been reduced 
materially by a majority of concerns, according to informa- 
tion gathered by R. O. Gill, president of the American Austin 


Car Company, Butler, Pa. 


©————_————_ - 


“Companies previously allowing aS|route carriers in the vicinity of 
high as 10 cents per mile for auto-/| Montgomery, Ala., have just pur- 


per mile,” Mr. Gill states. 


have gone right along with the re- 
duction in traveling allowances. 

“We have just concluded a very 
close study of costs of travel by 
salesmen through the Southern 
|states, particularly Georgia, Ala- 
bama, Florida and Tennessee, where 
reports had been coming of a 
marked increase in the use of Austin 
cars by salesmen. Checking these 
reports, we have found that with 
these little cars, even including de- 
preciating cost of less than 1 cent 
per mile, has been universal, and 
some have gone as low as % cenit 
per mile. 

“Three rural free delivery : mail 





| 





mobile travel are down to 5 cents! chased Austins, and as a result can 
“This is| make money regardless of the re- 
naturally leading to a very close;}duced mileage allowance given by 
scrutiny of operating costs and also | the government. An insurance sales- 
of depreciation, as the salary cuts; man traveling out of Chattanooga, 


Tenn., making door-to-door calls, 
gets thirty-five miles to a gallon of 
gasoline. Hence an allowance of 
5 cents per mile is generous and 
really profitable to the salesman 
with a car of this type. 

“Thousands of salesmen who pre- 
viously traveled by rail are being 
forced to the use of automobile 
transportation, and this has been of 
direct benefit to the Austin com- 
pany, whose sales are standing up 
remarkably well. Our factory has 
run regularly throughout the bank 
disturbances, and a growing per- 
centage of our cars are reaching 
commercial travelers.” 








They Get 


A series of brief biographies of outstanding motor car 


and truck 





Our Leading Dealers and How 








Tat Way 


merchants. 


D. A. BOSWELL, 


Hudson-Essex Distribut 

D. A. Boswell be 
sketch of himself for Automot 
give us a photograph of himse 


make the circulation of the paper go down. 


or in South Bend, Ind. 


gins a remarkable automobiographical 


ive Daily News by refusing to 
If on the ground that it would 
We decline to 


believe anything of the sort, because a man with a sense of 
humor must have a pleasant and inspiring face, and we are 
sorry that Mr. Boswell’s modesty prevents our presenting 
him to our readers in photographic guise. 


After which we can proceed to tell 
the fact that D. A. Boswell has been 
distributing Hudson products to the 
good people of South Bend, Ind., for 
the past eighteen years. The first 
eight of these were spent as a dealer 
and the last ten have been as a dis- 
tributor, 

Back of that Mr. Boswell got into 
the motor car business as a tester in 
1908 He worked as a mechanic for 
four years and was foreman in va- 
rious shops during that time. He 
tried his hand at race driving and 
finally got into the sales division. 
After winning his spurs as a sales- 
man, he got the job as sales man- 
ager for a Ford agency. which he 
held for three years, leaving that po- 
sition in 1915 to become the Hudson 
dealer in South Bend. 

Mr. Boswell adds a few interesting 
thoughts on the automobile business 
today, saying: “I do not believe that 
the country has gone to hell as far 





o— a 


as the automobile business is con- 
cerned but I do think we might keep 
a watchful eye around some of the 
dark corners for the appearance of 
satan with a pitchfork. Somebody 
in authority should declare a mora- 
torium on automobile dealers and 
distributors and probably on fac- 
tories and then on resurrection day 
treat them as the President did the 
banks when he reopened them. 


“In the meantime I have been 
busy trying to lick our service de- 
partment into shape to carry all the 
overhead of this business in the ab- 
sence of making any retail or whole- 
sale sales. I might add right here 
that at the present time our service 
department is carrying the load of 
the entire organization and we are 
not in the red this year from op- 
erations.” 

To which we say bravo! 





Forget Yesterday and Tomorrow 


And Work for Today 


Roscoe Miller, 


Pierce-Arrow 


distributor in Wilkes- 


Barre, Pa., during a recent ten-day period sold three new 
cars. Now, that is a considerable accomplishment at any 
time, but, considering the long crisis in financial affairs that 
has gripped this country, it is truly a remarkable record. No 
wonder the editor of the Pierce-Arrow News Letter recently 


interviewed Mr. Miller to ask him how he managed to do it. 


Here’s the result: ; 

Roscoe Miller, Pierce-Arrow dis- | 
tributor in Wilkes-Barre, Pa., has | 
sold within the last ten days three 
new Pierce-Arrow cars—sold them 
in the face of all the opposition 
that confronts every other sales- 
man who steps out on the firing 
line these days. 

“How do you do it?” Mr. Miller 
was asked. 

“Well,” he replied in sober 
thought, “I have developed a new 
psychology—or rather I should say 
I have applied an old psychology 
in a new way—new to me at least. 

“I work only for today. Yester- 
day and the day before are passed 
—l'’m through with them, and any 
disappointments they may have 
prought. As for tomorrow—time 
enough to consider its problems 
when they come up. My one and 
only concern is the business right 
now—the deal I am working on at 
the moment. It will take everything 
I have to put it over—though I con- 
centrate every atom of abiltiy I 
possess, 

“No salesman is fit to cope with a 
hard-boiled prospect if his mind 
keeps harking back to a Sale that 
went ‘by the board’ yesterday. Nine 
times out of ten the prospect will 
win his points and the salesman will 
lose a deal 

“We have all seen salesmen in 
protracted slumps which they just 
couldn’t seem to shake off. And we 
have seen that same man, once out 
of the hole, pile up an amazing 
record, The explanation is simple. 
He landed one or two sales and for- 
got past losses. His head ana heart 
were set to the job at hand—the 
deal of the moment. And so he kept 
on going because success outweighed 
failure and he had nothing to 
weaken his attack while on the job. 

“I don’t want to convey the im- 





pression that we should completely 
ignore the value of experience or 
that we should be so nearsighted 
that we lack vision. There always 
must be a time when we take stock 
of ourselves, our past performance 
and our future opportunities. But 
never again will I let a sale that I 
lost yesterday contribute to my 
downfall today.” 


NASH REPORTS CASH 
RESERVE OF $31,503,000 
FOR 1ST QUARTER 1933 


(Continued from Page 1) 
penses of manufacturing, selling and 
administration and providing for 
depreciation and both state and 
Federal taxes, showed a loss of 
$134,136.38. 

A discussion with reference to the 
earnings statement and an analysis 
of the business of the company for 
the quarter ended February 28, 
1933, indicated it would seem for the 
best interest of the stockholders of 
the company to conserve the assets 
and the present favorable financial 
standing of the company by defer- 
ring the payment of a dividend 
until such time as conditions would 
justify. 

Due to the return of confidence 
since the termination of the tank 
holiday, the management of the 
company feels greatly encouraged 
on account of the increased number 
of sales and orders received. All 
indications point toward an increase 
in business for some time to come. 





CLASSIFIED -ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS; BRING MESULIS 








N. Y. TRUCKS, BUSES 
TODAY MUST DISPLAY 


1933 REGISTRATIONS 








(Continued from Page 1) 
last Saturday, made inoperative sub- 


divisions 7A and 8A, section 11, of | 


the vehicle and traffic law, the sur- 


tax bill enacted at the end of last | 
This change was to 


year’s session. 
have become etfective on a Ly 
but its operation had been post- 
_ to April 1 and again to April | 


mn effect of 


turn the rates on commercial vehi- 
cles to the basis effective before 
July 1, 1932, which was 80 cents for 
each 100 pounds. These are the rates 
now for trucks and for buses seat- 
ing more than seven passengers. 

Bureau officials. in the absence of 
Commissioner Hartnett, said owners 
who had registered their vehicles 
and paid the surtax would receive 
refunds, which will be remitted au- 
tomatically from the New York and 
Albany offices of (ne bureau without 
woplication. 

In New York state, 338,409 motor 
trucks were registered last year, 
118,197 of them in this city. 

Theodore D. Pratt, managing di- 
rector of the New York State Motor 
Truck Association, praised the re- 
peal of the surtax as a victory for 
truck operators in the state, for 
whom, he said, it represented a sav- 
ing of about $6,500,000. 








the repeal is to re- | 





GRAHAM APPOINTS BELL 

SAN FRANCISCO DISTRIBUTOR 
Detroit, Mich., April 11.—Appoint- 
ment of Herbert D. Bell, one of the 
oldest and most successful automo- 
bile distributors in the San Fran- 
cisco automobile business, as San 
Francisco distributor for Graham- 
Paige Motors Corporation is an- 
nounced by Graham-Paige Motors 
Corporation. Headquarters of the 
new Graham organization, which 
will direct all sales activity for the 
company’s new series of sixes and 


ieights in the San Francisco terri- 
| tory, will be at 1665 Van Ness Ave- 


ae 


‘GILLESPIE HEADS ~ 
SAN ANTONIO GROUP 


San Antonio, Tex., Tex., April 11.— 
Frank H. Gillespie of —— -Gilles- 
vie, local Ford 
lealers, was elect- 
2d president of 
she San Antonio 
Automobile Trade 
Association at the 
annual election of 
officers held here 
shis week. Gilles- 
oie succeds Henry 
H. Bryant, pro- 
prietor of the San 
Antonio Buick 
Company, Buick 
and Oldsmobile. 
Other officers elected to serve with 
Gillespie were: Gunther Orsinger of 
Orsinger Motor Company, Hudson- 
Essex, vice-president, and Marcus H. 
Clark, vice-president and general 
manager of Milan Chevrolet Com- 





F. H. Gillespie 


FINAL REVISION, 


Figures in this table are from R. L. Polk & Co, of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, IIl., 
Readers desiring county, city or town lists, or lists of owners in any given section may obtain these by addressin 


in the New York state total. 


In this table, 48 states and the District of Columbia 
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pany, treasurer. J. T. Simmons, 
executive secretary of the associa- 
tion, was appointed for another 
term, 

The board of directors consists of 
Henry H. Bryant, L. D. Ormsby of 
Ormsby Chevrolet, L. F. Birdsong & 
Potchernick, Franklin, and E. P. 
Baker of Baker Motor Company, 
Dodge and Plymouth, 

A vote of thanks was extended re- 
tiring President Bryant and Execu- 
tive Secretary Simmons for the good 
work they have done in behalf of 
the association and its members 
during the past year. Confidence 
was expressed in an improvement 
in business conditions and sales. It 
was reported that, during the first 
three working days of April, fifty- 
five new car sales were reported. 

Offices of the association are at 
1801 Smith-Young Tower. 


PACKAGE DELIVERIES 
INCREASE 


New York, April 11.—An increase 


of 15 per cent. in the number of 
packages delivered by retail stores 
to customers in metropolitan New 
York was reported yesterday by the 
United Parcel Service, a delivery 
organization which serves more 
than 200 merchants in New York 
and New Jersey. The figures were 
for early April, compared with April, 
1932. The number of packages de- 
livered by the United for their 
clients in March showed a gain of 
2 per cent. over March a year ago. 
This increase, it is pointed out, is 
significant, in view of the fact that 
last year Easter fell in March and 
sales this year were further de- 
terred by the banking holiday. 








BENDIX CORP REDUCES 


EXPENSES $1,386,000 


(Continued from Page 1) 


As part of the economy program, 
four of the South Bend units, Ben- 
dix Brake Company, Bendix-Cow- 


drey Brake Tester, Inc., Bendix 
Stromberg Carburetor Company and 
the Bragg-Kliesrath Corporation, 
have been merged into one and their 
operations taken over by the Ben- 
dix Products Corporation, with re- 
sultant substantial savings in taxes 
and managerial expenses. 

The company Benefited in part 
from these savings during the first 
quarter. In view of the low volume 
of automobile business, however, the 
report for the three months ended 
March 31, 1933, will show a net loss, 
but it will amount to only a part of 
the depreciation charge, which ap- 
proximates $300,000 a quarter, Esti- 
mates indicate that the first quar- 
ter of this year was the best since 
the second quarter of 1932, when 
the company had a net loss of $78,- 
490. For the first three months of 
last year Bendix reported profit of 
$26,364 after all charges but before 
taxes. 

April volume of business is 
showing improvement over March 
volume, which in turn was ahead of 
February. January, however, was 
better than the succeeding two 
months. In view of the substantial 
reductions effected in operating 
costs, it is likely that the company 
could show a profit this year on a 
volume similar to that obtained 








last year, when a net loss of $1,601,» 
242 was reported. Total operatin 

expenses for 1933 should run ae 
500,000, as compared with $3,724,~ 

278 reported for 1932. 

The company’s foreign affiliates 
are faring substantially better than 
the domestic companies, Some of 
‘the companies abroad are runnin 
|two shifts, and in some instance 
seven days a week. The better 
showing there is attributed to ime 
provement in the automobile ine 
dustry far above that in this coun- 
try to date. 


LOS ANGELES SALES 
TOP MARCH ’32 AND 
IST QUARTER TOTAL 


(Continued from Page 1) 


March, 2,453-2,428; three months, 
7,547-7,377. 

Comparative sales of the ten lead~ 
ers in March were: Chevrolet, 725¢ 
595; Ford, 510-291; Plymouth, 309- 
160; Dodge, 97-90; Biuck, 93-197; De 
Soto, 81-129; Oldsmobile, 171-73; 
Rockne, 60-51; Essex, 52-49; Stude- 
baker, 50-121. 

Aggregate sales cf Chevrolet, Ford 
and Plymouth show 47.6 per cent. 
gain over those of last March. As 
a whole, their aggregate March ratio | 
to total sales rose from 43 per cent, 
in 1932 to 63 per cent. in 1933. 
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Returns for today: California, Colorado, lowa, Kentucky 
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REEVES REPORTS 
SALES OUTLOOK 


- MUCH IMPROVED 


(Continued from Page 1) 


in line with the past experience of 
the industry. Although we have en- 
deavored to develop a year-round 


market for our products, the fact 


remains that most people prefer to 
await the arrival of good weather 
and the introduction of new models 
in the pring before purchasing new 
cars.” 

Mr. Reeves related that in every 
city he visited he had found manu- 
facturers’ representatives conferring 
with dealers on plans t2 promote 
their business. “While many auto- 
motive retailers have been unable to 
continue operations, our casualties 
have been no greater in this respect 
than those suffered by other indus- 
tries,” he observed. “On the other 
hand, some dealers have been able 
to improve their positions by taking 
on more than one line of cars, hav- 
ing received the aid necessary to 
carry additional stocks. 

“A moderate upward revision in 
automobile prices would have a most 
wholesome effect on both the manu- 
facturing and distributing divisions 
of the industry,” Mr. Reeves be- 
lieves. 

“Car prices are undoubedly too 
low for the quality of products 
which our industry is offering the 
public. They are so low that we do 
not believe the general public would 
consider a general upward readjust- 


ment as anything but perfectly 
normal and proper.” 

According to the chamber execu- 
tive, current car prices were fixed 
prior to the introduction of new 
models several months ago and 
were based on an _ anticipated 
market volume which subsequent 
developments, particularly the 
effect of the banking situation, 
have made improbable of achieve- 
ment during the balance of the 
year. 

“Despite the aggressive sales and 
advertising campaigns with which 
the motor industry has supported 
its introduction of these new cars, 
prices have been found to be too 
low for both manufacturers and 
dealers, and an increase of from 5 
to 10 per cent. would be necessary 
to bring most cars in line with pro- 
duction costs,” he added. 

It is Mr. Reeves’ opinion that the 
dealers who survive the next few 
months will comprise a more ef- 
fective merchandising system than 
the industry has ever had. 

“As conditions throughout the 
country become more favorable with 
the encouraging progress’. that 
President Roosevelt and the ad- 
ministration in Washington is 
making with our major problems, 
the buying of cars and other com- 
modities as well will surely expand. 
By the end of June we expect that 
the whole business picture, both in- 
ternational and domestic, will have 
improved so definitely that it will 
have the wholehearted support of 
everyone, even those who until the 
present. time have shunned the 
‘band wagon’—waiting for further 
reassurance from the commodity 
and security markets.” 





CHANTER PRESIDENT 
OF PIERCE-ARROW 


(Continued from Page 1) 





ganization of approximately 500 re- 
tail outlets is functioning actively.” 

Pierce-Arrow’s new president has 
been associated with the automobile 
industry for more than twenty years. 
In a nexecutive capacity, his experi- 
ence has embraced at various pe- 
riods the manufacturing, engineer- 
ing, sales and accounting phases of 
the business. During his recent 
years with Pierce-Arrow, he has won 
strong personal friendships with 
members of the company’s dis- 
tributing organization throughout 
the county, having traveled in the 
field extensively: 

Mr. Chanter’s election follows 
closely the company’s annual meet- 
ing of stockholders, which on April 
5 elected directors for the ensuing 
year, including two new Buffalo 
men, Christopher Baldy and George 
F. Phillips. 


BRITISH AUSTIN MAY 
BUILD IN CANADA 


(Continued from Page 1) 


Williams, senior overseas representa- 
tive of the Austin Motor Company 
of England, admitted that Sir Her- 
bert Austin “would build a factory 
in Canada tomorrow” if only he was 
sure the small car would prove 
popular in Canada. 

More than that, it was mentioned 
unofficially by members not asso- 


ADVERTISEMENT 


ADVERTISEMENT 


Appraisal Book Salesmen !! 


If you are looking for a really good proposition representing the most complete 


and accurate used car evaluation manual 


available, write or wire for particulars 


to the Automotive Service Bureau, 210 South Hanover Street, Baltimore, Maryland. 
The Automotive Reference Manual has been published continually since 1914 and 


is employed officially by license bureaus, 


companies, etc. 


ciated with the Austin, but under- 
stood as coming from them, that 
Montreal was a site highly favored 
by the Austin people. 

The dinner marked the first 
showing of English Austins in Can- 
ada. A telegram of good wishes was 
received from Sir Herbert Austin, 
while F. W. Field, senior British 
trade commissioner in Canada, wired 
regrets. 

Aird Nesbitt, vice-president of 
Ogilvy’s, Ltd., presided. Others at 
the head table included J. S. Fair- 
bairn, manager specialty division; 
A. E. Walford, comptroller, and L. S. 
Morrell, merchandise manager. 
BRIDGEPORT TRUCK 

GROUP IS FORMED 

Bridgeport, Conn., April 11.—The 
Bridgeport Van Owners’ Association 
has been organized here by motor 
truck operators specializing in the 
transfer of household goods. Fred- 
erick O. Clauson, secretary of 
Moore’s Storage Warehouse, Inc., 
567 Union Ave., acted as temporary 
chairman at the organization meet- 
ing April 6. 


tax commissions, insurance and finance 








NAT'L LUBRICATION 
ENGINEERING MEETING 
SCHEDULED MAY 25 


(Continued from Page 1) 


rate record of power consumed in 
rolling, and in turn enables an ime 
provement in lubrication practice 
often to be immediately apparent by 
decreased power consumption. 

A topic that promises especially 
lively interest is a session on Thurs- 
day evening on “Lubricant Vis< 
cosity Standardization for Industrial 
Equipment.” 

The headquarters of the meeting 
will be at the Nittany Lion Inn on 
the college campus. Further de- 
tails of the meeting may be secured 
by writing to Prof. F. G. Hechler, 
Pennsylvania State College, State 
College, Pa. 





CAR REGISTRATION STATISTICS, FEBRUARY, 1933 


which are furnished by the New Jersey Motor List Company, New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, New York city, are included 
any of these three companies. Some of these data have been published previously, but is given here complete for the convenience of our subscribers 


Louisiana, Mississippi, Oklahoma, Tennessee, Vermont, Wyoming 














Comparative figures for February, 1932, will be found on Pages 6 and 7 















































STUDEBAKER GROUP WILLYS-OV’D GROUP NON-AFFILIATED MANUFACTURERS 
& 
= ‘ 
States ¢ 3/4 E = e 2 ye —- 
5 $ sa] 4 £ © é “ s § é 
¢)| Bee) els | el| elite 2 é 
- . 5 5 = = Zz a a | % 
Alabama ;: | 12/ 4 16} 15} | 15} 2| 14) | 1| 2| 3| | 1| | | | 538 
Arizona I | 5| 1 6] 6| ] 6| | | | rd i ] | 1 [_ | 158 
Arkansas I ] SC 6| 2 2| 1| Cee | | 3) 1| 1| [84 
California | li] 162 100] 273 | 63| l 63] 73| 30| ; of 72) 29 | 66; 63| 20| 7| 5,198 
Colorado | | 11| 8] 19| =— .: oo 4 Ce ae | 5| i Ts Til 
Connecticut | | 6| 14| 20] 9) 1| 10| 4 | . 6 C6!n.Ce.Ce l 4; = =i60~6CSC«SYCté‘(‘(S’SC#SCYS 978 
Delaware I | 4| l| 5] 2| \ 2| | rT | \ 1) i | 2| 1 | { 219 
Florida | | 7 7 14] 28; ij 29 | 5) 120) 6| 2| 8 2| j 3) 6| 2) i} 1,548 
Georgia I | 1| 5| 6| ‘| ij a ee 5| 2| { | 5| ! | 21a 
Idaho I | E 3| ij i i| 1| — . 2 ] i 3i a et a 
Iinois | 9| 56] 85] 150 | 56| 8| 64] 10 | 7 &«»35 «4; £24 ] 56, +39 ito; 6f 3,801 
Indiana | 1| 35| 19| 55| 46| ij 47, SCA 7 4 | 5s 8 | 4) 2 ~6)té‘“‘KY?;:*O~;*#«AC‘AT4 
Towa | | 16| 3| — 6 6hEClUchSeTTC s,s | a ee | sf oF 8 926 
Kansas | j 10 6| 16] a | 7 1 | { j 7: 2 | 6| 1| 2) | 632 
Kentucky | a <) e © 4] oa|,SSCSS*S 21| 2| 6| 1 at ae ee a ee oe | 1,003 
Louisiana | | 15| 4| 19| 6| 3] “of _. a | a aa | 12 3d 2] 906 
Maine | 1| 4 | 12| ULC  - 1| 6| a | 7 3 | | 203 
Maryland | | 23} 21) 44 10) lj lj; _™% ss 4 4d 13; —«210 | 11] 17] 1) | 1,198 
Massachusetts | 11| 37] 59] 107 | 18] 2| i) a | — +. 31| 33} | 60) 49| 9| 2| 2,683 
Michigan | 5] 86. 25| 116 | is; SSC=«~S iy; tI 1i| , 4 28) | 18, «42 24) 7{ 4,063 
Minnesota | | 19| 31] 50 | 24] 1 25 | j | 1 1| 8) 12) j 11} 15) 1) | 1,107 
Mississippi I | 4 1| 5| 2| | 2 | 1| og td | - | | 444 
Missouri | 14| 37| 33} 84 | 55] 7 62] 13) 1| 3| 4| 47| 28| 3] 37) 23| 11| | 3,941 
Montana ! | 1 | 1| | ] | ia | ] ] [| | ee ae 
Nebraska | | 6| 7| 13 9} | 9| 1j | | | 2| 1| | 5| 5| 1 | 385 
Nevada I | | 2| 2] 2 2| | | | | | Ti 
N. Hampshire | j 13} 8) 21] j j 7 rT j oe 3 | i 4 2| 2) | 272 
New Jersey | 5| 65) 67} 137 | 16 7 23 | 4] 6| 1| 5| 31) 21| 2; 39) 43} 11) 29] 3,192 
New Mexico i | 3| 1| 4 ee a ee | | | | j ! a 1| | 154 
New York | 27| 112/ 203/ 342] 133] 8] 141} 21] 4) 2). 16) «102 81/ 7| 139) 143] 46) 7] 9,124 
North Carolina | } 9) 3] 12] 6) j 6] 3) 21] 2) y)~C«dYY 1| | 5] 4| l| 1| 1,099 
North Dakota | ! | 1 1 1| ! 1| { | I | | | | | | | f 12 
Ohio | 7 91] 49) 141] 80) 2] — oe Ur Ue ee 49) 29) 2| 45, «69 4) 5] 4,527 
Oklahoma | 4| 10| 18| 32] 7| 1] 8 3| | | | 3| re 3| 2| | __—:1,666 
Oregon 1 4| 14] 18| 6| ij 7| ] | | 5| l 13) yj qj | _367 
Pennsylvania | 10} 97 q1| 178 | 712 3] 75, —«1S) 20| 3] 10} 53| 43] 1| 58 45| 17 22| 5,483 
Rhode Island 1| 8| 7| 16] 5] | 5] a | 2a,°~«~C«j’”—‘SéSéC | 9| 4| 5| 1| 489 
South Carolina | j 3] 1 4| 5| j 5| j 14) { ] 2) 1| | 4 | ! { 418 
South Dakota | | 11/ 5| 16] j } | | | | | --. | | 1| 1| | 234 
Tennessee | | 13| 8| 21 18} | 18| 1| 34] | | 3 3| cs 3| | | 835 
Texas | 2] 64| 22) 88 | 25) | 25 | 5] ii| | 2, —=«* 11] } 4| 16} 1| | 3,280 
Utah | | 1| 2| 3| ij | 1| | | ] 1| 1 | | | 1 147 
Vermont | | 3] 1| 4 1 | 1} | | | 2| { | | 1| 2| | 130 
Virginia | | 9| 12) 21| 8) ] 8] 4| 5] | | 8} 6| 1 6| 7| | 1] 1,139 
Washington | | 6| | 13| 13/ j ee a 1| 5| 1| | 14 2) ae 499 
West Virginia | ] 11| 3| 14] 5| a ee oe | 3) i eee 610 
Wisconsin | 1| 26] 22; 49] 11| | ii| 2| | 1 | 7 3) j 29) 5| ij | 1,004 
Wyoming | 3| 4| 7| | | | | | | 1| | | 1| 1| | 175 
Dist. of Col. 3 19) 12 34 4) j . 1] 2| 2 17] 3) 13] 14| 1 2 949 
Line Total 113} 1168 996 847 48 215) 318 48 76| 643) 423 15} 738 674 196 99 69,464 
|. etsg | R277 | | | 895 | per ft 1 ihe | | | | | henge cure 
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LAWM AKERS BLOCK One bill, increasing the weight al- | 20,000, has been definitely rejected |cancy caused by the resignation of | imported into Austria during 1933 
lowance from 20,000 to 35,000 pounds, | by an overwhelming majority. Pro-|S. B. Hunt. Seth B. Hunt, who for; from 170 to 130 units per country, 
MOVE TO INCREASE : h nents of the measure made ajalmost forty years served the | according to a radiogram from Com- 
TRUCK SIZE LIMIT is still technically alive, action hav- brave fight to keep it alive, but a|Standard Oil Company, resigned as/ mercial Attache Gardner Richard- 
ing been indefinitely postponed, with! rol call vote disclosed a hvge| vice-president, treasurer and direc-|son, Vienna. 
3 one of its sponsors stating he would | majority opposed. tor of Standard Oil Company, (New 
Concord, N. H., April 10.—NewW | ...« reconsideration later. Although ELD er Bg I Me Jersey), effective as of April 5. WELLAND CANAL OPENS 
Hampshire truck owners met an- [approved by the transportation com- | CHRISTY PAYNE ELECTED ae SATURDAY 
other defeat in the state Legislature | mittee, the measure now appears to S. O. OF N. J. TREASURER | AUSTR 7 aan aa r Ottawa, April 11.—The Welland 
here last week when bills calling for | have slight chance of ultimate pas- Newark, N. J., April 11.—Christy OTOR IMPORT QUOTA Ship Canal will be opened for 
an increase in the permissible weight | sage. Payne, a director, has been elected| Washington, April 11—The Aus-|through traffic next Saturday 
of trucks were frowned upon by the Another bill, calling for a 26,000- | treasurer of the Standard Oil Com-/trian government has reduced the| morning, it was announced today 
House of Representatives. round limit instead of the present pany of New Jersey to fill the va- quota on automobiles which’ may be! by the Department of Railways. 
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CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP ___ HUDSON GROUP 

— ean ae . tn ste x 
States - 3 © 3 © . 
+e °} 3 = = So 

2/2/]e|#? 2 3 s eig¢gif]é&/aisé] 4 2 » | & 3 

E a 3 g $ E 2 $ s 3 : 5 5 $ $ 3 $ 

5 6|a4 = eB & ~ e 2 6 9 a 3 & = 3 = & 
January, 1933 | 1196) ——1371|__—«3517|_—«:11666| 17750] = 13096, 211 mow | 3816] 309| 29925) 293} 1039!  4336/ 39718] 1489) 239| 1728 
February, 1933 | __1503,_—1281) ~~ 3234) 8265) 14183| 10628) —«111) 3047| 288| 25796) 177| 1414, «250; 1664 
2 Months’ Totals}  2699| 2552 6751; 19931| 31833] 23724, —322) an 7 6863; 597| 55721) 470| 3185] 9143) 75979| 2903} 489| 3392 
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CHRYSLER GROUP FORD GROUP a MOTORS GROUP _ HUDSON GROUP 
ae. =o ——- i ea 
State: L = e & y = 
Ss ° 3 Ss = = 
4 3 2 3 2 3 2 a 2 g 4 Z s 2 P § 4 
a n = £ a s o 3 e = a a = a a 
i ot om 5 3 5 & 3 3 3 s 3 5 3 3 3 3 
5 a a = & = a & a & 5 4 3 Fy & a = & 
January, 1932 | 1546} —1105| 2676) ~—-4801| 10128] 13556] —_—224| 13780] 6429, ~—574| 34516; 335| 2188} + 3958| 48000, 1989, — 223) 2812 
February, 1932 3026, 2224 #3101, 4372! 12723] 9572 295} 9867 4356) 847, 28525) 416) 2710; ——«1175) 
2 Months’ Totals] 4572) 3329 = 5777| ~—«9173} 22851| 23128; 519| 23647] (11285; —-1421| ‘63041 751| -5137| «8831 90466] 4699; 1998; 6697 








COMPLETE PASSENGER 


____ GENERAL MOTORS GROUP 


FINAL REVISION, NEW 


FORD GROUP 


This table is repeated for comparative - urposes only. 
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States 


Chevrolet 
La Salle 
and 


De Soto 
Cadillac 







































































































































Alabama, 1932 | 25: 10} 13} 53) 101, _—i114 1| 115 | 42! 9} 292| 2) 14| 32| 391] 6| 4 10 
Arizona, 1932 | 4 1h 11 34,17 17], 18) 1| 78| | 9] «10 116 | 2) 2 = 
Arkansas, 1932 | 10) ~~ 31) 65] 164) 1/ 165] «16 {281i 1} ahanetdiead 13] 314, iY 

California, 1932 | 208) 225 246,348) 1027, ——«62i| ___3li 652] 348] 8 82! | 1444 49)" 126 255) 2304] 10’ 107| 192 
Colorado, 1932 | —_—36 12; ~=—«32;—Sté 149| ‘187 ‘ 187,45, 262/ 7 3 45| 373,27 8) 35 
Connecticut, 1932} 43 ee | Tj 83,60 2) 62] 105,781 19 34]_—SséS 578 | 36) 1i| 47 
Deiaware, 1932 | 13; 2) 3| Se eee ES  /| 16, oa 7) 3 ‘7 ‘16 136] _ *  £-¢ 
Florida, 1932 | (36 14| 2g; 104) 182 dG) YB | 6B 
Georgia, 1932 | 42 7 30 43 Jay ee 8 LCL 
Idaho, 1%2 ‘| | oe 8 a Screens A crt asst circa OE crpanies Senteaaans A catape aaa tee Nc Nii 
Tilinois, 1932 > | 482; —=s55] ~Ss254] = 22213 | 304; ~~«29)- 333, ——SC«O2 73} 74, ‘1514| 33| 297| 303) 2497 | 151) 77 2238 
Indiana, 1932 | 60; 70)~=S 78) —Ss«sd43}—Sts—i“‘(<sé‘é YY! C88S]SC*C“‘i;COé‘CS#CO#SCAY;:COC™*C*C‘«*STOY”=Ct~s*‘“‘é«#O”~SO#C«édKMNYY:=COWs*C“‘*‘CXYY:SCO;*‘“‘éST|”~=CS*‘éaRG|C*C“‘éATY:*O!#=«CGS|~OCO5)SC=“;‘i;‘*‘*s 
Iowa, 1932 } 25] Ss 51, 46] 136] «138 ~ i 140,39) a 45| 59| 604] 37, (kt~“‘C‘C‘SS 
Kansas, 1932 |) Sid: ll 29) 69' 120, «157 mn 157 | 42) 4, 525) 1 23| 65; 60] 16) 39 
Kentucky, 1932 | 44 24 57, = 96 221] 183, S| s«i BG 4z—“‘(i‘|:”:C KH Cti,tCtié 566 | as ae: 
Louisiana, 1932 | 19 11, 38) 3 | 13, ~~ ~=« 137{ 32; 10,382) 2) 11) 31) 468 | 2) 1] 3 
Maine, 1932 _ | 4] ~ 15] 10) 29 | 47 1 48 | 24| 3) 6 ~Oté‘“‘i‘«‘CY 13; 26| 138 | 19] 6| 25 
Maryland, 1932 | 39| 29) 48) 56| 172| ‘130 2) 132 | 46) 10} 585, 4 24} 110) 779 | 45) 29) 74 
Massachusetts, ’32j 102) 54] «100 160} 416 | 245, —StC:«W98 264, p33, 36 715) 29] 136} 231) 1370 | 166} 71| a 
Michigan, 1932 | (189 «198; 152 120, 659] 329) 25) 354, —Ss«247 69-1322 27; 234 245} 2144] 335) 137 472 
Minnesota, 1932 | 66; 20; 40; 90) 216] 190) 3 193 | 98| 15} 696) 6 80) 128) 1023 | 47) 24) 71 
Mississippi, 1932 | 4 2) 8) 17) si] “| 96 | 14) | 246| | 6 4) 270] 2] | 2 
Missouri, 1932 | —_—‘117| 154; 2:23; 418) 912 857] 12 869, «25 27; —«-2586' 20) 176) 330) 3397 | 141, 54| 195 
Montana, 1932 | 2 | 8 © 12 23| 43) | —. «+ .. = l 1) 3] 76 | 1| 1 
Nebraska, 1932 a a a | 5| 25) 47 104] 224) 1 225 | a; C~<“<«C‘ 8 407/ 1j 18! 43 497 | 12) 6| 18 
Nevada, 1932 =|  ~—«*10/ 3| 7| 11) 31] 6) 1| 7| 7 it -_ a 1] 1| 44] | 1| 1 
N. Hampshire, '32 | 8) 9| 5 19) 41] 27 3] et a a en a ee hUlU oe eee 
New Jersey, 1932 | 187; 70, «146 150, 553| «274 18, (sis SCSSG|SSC“ié‘iAY:COWSC«édCA2O|—Ss—“‘é]:~~C93| = 204; 2061130, S—TA|CC“‘“‘C‘OOAA 
New Mexico, 1932] 4) 7 Tt _q a 20,5) i | 25 | 17} 1 56) } 1| 6 81] 4) _3 7 
New York, 1932 | _471| 302| 330) 466) 1569| 568) 57| 625 | 933 | 173| 2760) 61-507 628) 5062 | 416 154] 570 
N. Carolina, 32 [ 48) 7 42) 47] 144[ 112) 2) 114] 34) 4, «343 1) 7 39, 428 | 22 16) 38 
No. Dakota, 1932 | 3 A 8 8 20| 38; | 38] 10| 61| fl 6) 9 86 | 2) ] 2 
Ohio, 1932 | __215] 273| 200) 273] 961, 480, ~=S—«w‘S)}ss“(‘é‘séS «OBYS)~O!€©€«C«8O; CGI) 1404) 20) 194! 324) 2273 | 193} 53) 246 
Oklahoma, 1932 | 36) 39, 83| 55) 213{ 172) 3 175| «BY sC«iCi‘“‘;«‘«i SS 2| 17, 66; 784 | 13} 9| a 
Oregon, 1932 | i177 15| 15) 35) 82 | 84 3| 87| 32| i 155) 1| 18; 22| 228 | 6 6, 22 
Pennsylvania, ’32 | 338,189) ~—321| S431) 1279| 690) 13) 703 | 424, ——«CGB|_—SC«é2B 64 270, 461| 3521 | 267] = 
Rhode Island, ’32 | 36) 45) 23; 49 153 | 36) 1| 37| 39)——‘Ci 172! 6 16| 46) 283 | 23} 12| 35 
Se. Carolina, 1932 | 9) 5| 13 13} ) 1) 75 | 16/ | 183} 2) 4| 20) 225 | 15) 4| 19 
So Dekoia, 1932 f 10, —10)Ss=éia2S EC“ #R$#(’ @BES_C“‘CS(™T 58] +96] 8 | 124) 1| 22) 12) 167, ~—«*5y 2. oe 
Tennessee, 1932 | 2 19| 32 51 123, 98 3| 101 | 32) 7| 358| 3] 18} 18/ 436 | 18 3| 21 
Texas, 1932 | 103; > 84 $2| 319| 475, ~—=Ss=i“‘w ’:S*‘“‘«*‘SYYSCS*«sS|SS*C~«s|~SC«ia|SS*~=~—iYSC“‘CST!;~CO#*#~*MMO]:*~O#€#«GAGY 43] 20) 63 
Utah, 1932 —~C*S*~*Sté‘<C<CSCS~«SY ; « -=™hU a.6hm!Stm™C«C e”6™|hClhmhre.”™C CUT. Cm.” .”!™:CSmS.™”:C~maF:—<“<iCia.hCUmL.hlhL 
Vermont, 1932 | | ——F i a ae. re = es es sc Ss ee 
Virginia, 1932 | S26, Si] ~=SCOSC«TT 216| 606,610) 7a] 1a) 605] 3] 20) tai] 1123] 43) 21) 64 
Washington, 1932] 40) 26; 15| 49| 130 | a Se |) a | | a a 7 | 23) 32] 249 | 11} 14] 25 
W. Virginia, 1932 | 32, 7|SSC—«S' ee a ee 17, «34 288 | 27 7 34 
Wisconsin, 1932 | 5 37] 60}SCSC=«iG 250| 244) 4 + «248; ~=~—~=C«d29]~SC=<i*<‘i )S*=«i KY S*~S:C*‘éCLOY:*CO#~*«CKA 1278, —«95) 31) 336 
Wyoming, 1932 | i| 15) 25| — a. if — — 2 oe fe a ee 10| 5] 15 
Dist. of Col. 1932 aa 22) i 2. ww « « wv a2. ©. 2...” 2. eee oe ee ee 

Line Total, 1932 | 3026 2224;  3101| 4372! 9572| 295| 4856! 847| 28525 416| 2949! 4873] 2710} 1175 


Group Total, ’32 | l l | 12723 | l | 9367 | | | | EF oseone | 42466 | | { 
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* e representing the unpaid workers, }manufacture trueks only until May. in its power to bring this about, but 
1 YSs- ver an ] ts took part. First rights on funds of the com- that the workers were mot so friend- 


Included in the order was pay-|pany for the payment of taxes dk tha enone tee on tee 


ment in full of all were waived temporarily by at- : 
Employment to 1,800 Men : all accrued Com-|tomeys representing the Lucas|, them when the company went 


into the hands of receivers so sud- 
denly. 


pensation claims, hospitalization county prosecutor, The company 


AE a and doctors’ bills, amounting to ap-|owes approximately $500,000, ac- 

(Continued from Page 1) proximately $5,000. The order also| cording to county officials. At the 
ingluded permission to the Willys-| conference Attorney Deeds said that 

was ordered by Judge Hahn. The|Overland Company to continue employees felt that they should be| Mem teistauMe tha svete atl ate et 

order was issued following a con-|manufacture of trucks until June.|paid in full more rapidly than they POMP er MLK NO CCGUhU IY VI @ 

ference in which Judge Hahn, Mr. | The first order of the Federal Court | have been. They agree, he said, that NEWS BRING 

Miller, and Clyde Deeds, attorney | granted the company permission to] the court has been doing everything SS a 





workers will be met today. An addi- 
tional payment of 20 per cent. due 
7,500 workers for work done prior to 
February 15, amounting to $60,000, 


FIRST TWO MONTHS OF 1933 BY MAKES AND MONTHS 
































































STUDEBAKER GROUP WILLYS-OV’D GROUP NON-AFFILIATED MANUFACTURERS 
$ | = : State 
States 3 © 4 uz fg 3 & : Sy Totals 
: | ¢ 1/881; g)/3)/8 |] Ela | 8 £8 
& = = Ee £ £ 5 a a $ $ Ze 
a “ S 8 i G = 5 z & 8 = 
January, 1933 138} 1191] 1199} 2528| 1010! 102| 1112 | 255| 435| 6} 126; 678| .483! 22| 755| 523| 199) 196 79821 
February, 1933 113] 1168) 996 847 48; 313} 48) 76, 643) 423] 15) 738) 674, 196) 99) 69464 
2 Months’ Totals| 251; 2359) 2195) 4805] 1857 150) 2007 | 470| 153 | 54] 202) 1321) 906) 37} 1493, ~—s:1197 395| 295) 149285 
STUDEBAKER GROUP WILLYS-OV’D GROUP NON-AFFILIATED MANUFACTURERS 
State 
Totals 


Studebaker 
Franklin 
Hupmobile 





January, 1932 | 258| 342| 3060) 3660 | 1811) 355| 2166 | 644) 56} | 220} 1141) ‘T27| 275) 1721) 1065) 337| 758 | 87,490 
February, 1932 291/ 491) 3134| 3916 2447| 418) 2865 916; 55 | 175| 1342! 1066) 218! 1711) 629} 325) 640) 82799 
2 Months’ Totals| 549) 833} 6194| 7576 | 4258) 773| 5031 | 1560) 111| | 395) __ 2483) 1 1793} 493, 3432| 1694) 662) 1398 | 170,289 


CAR REGISTRATION a FEBRUARY, 1932 


Figures for January, 1933, will be found on Pages 4 and 5 






























































































































____ STUDEBAKER NON-AFFILIATED MANUFACTURERS 
oe | © | j 
x = s State 
States 3 & a z Sy Totals 
© = z e o 
ss c a a 2 § 
g £ 5 & = 5 
a te = me 5 
Alabama, 1932 | | | 21| 28 | 20} 2 22 | 7 rT l q@-% 5| 3} 695 
Arizona, 1932 | | 3| 8 11} l 1| 1| 1 ! l | 1 | 10) 1| * a 198 
Arkansas, 1932 | a I ee we ee ee Le 
California, 1932 | 18, «G4 329} 411| 80) 28| 109] ‘101 17/ of is; ~—Ss2|—S—i2|S «8 28| i9f 9] SSSSC«*S*6278 
Colorado, 1932 | : 7| 30! 41] 27 5| 32| 16 | | {_ 123 3| 15) 1| 1; «iif 876 
Connecticut, 1932 | 10) 37| 50 | 14 4 18| 13) l 4 oo i |} 22| 14) 7 —~*7{ ~~ ~~—~+1,049 
Delaware, 1932 | 3 3| 6| 10; 1 ily | | | | | | i 1 6 Reomaned 3{ 22 
Florida, 1932 | j 1 18 21] 14| 3| 17] 8] ij 7, 30) #9 18) 8) 5| 3| =a; 367 
Georgia, 1932 | 9| 39) 51| 22) 22 | 6| 1| | 2| 7 12| 1| 4) 8| 7 2] «60 
Idaho, 1932 | ee | 2 2| 3}. LUO a | Ce ee ee 3] 31 
“Illinois, 1932. |_| a 16| 244 233| 208) 34 242 | 95| | 12) 104, S85 lij 215) 54] —s«20],s—(‘ié«wYYCOC*‘*S*«OGD 
Indiana, 1932 | 4 17 98) 119,108 112; __—:30) 1 6 19S CO 9| 4 SCs, S—=«i 359 
Jowa, 1932 | . 19 25 | 39| | 39] 8 3| | yf 8| | _ 10) ij} CYS sé 049 
Kansas, 1932 | 2S 1_—=« ita cskactea Ei setiapscenstll enivet th eenstan  tescnpsincan nll mans A eeceene: connec neta nian is en 
Kentucky, 1932 | 1| ij; —Sisy,—“‘(<‘éj storys! Ulla qy | yy 6 CB | SCC A i 
Louisiana, 1932, | |. 5] 22 21| 1j 22 | jj | ld] 5} jaya 8 
Maine, 1932 | 4 3| 6 9| 3| 2 5| 2| | | 1, 1 1| | 5| 3 Se 2a  —— 267 
Maryland, 1932 | 5 62| 73 | 40} a —_— -— | | 3 16) ‘151 i 3 13) 2 6] __—+:1,375 
Massachusetts, ’32 | aI 16| 130 171 | 42] 19} 6i[ 36 2) l 10) 37|_~—S—i50 5) 106) 26 13} 16] —_—«2,820 
Michigan, 1932 | _—a—— 142] 72 11 83) «27 2| l 1/109) __—Sit| 25) 24) 38) 39,20] ~—SS—«i, 280 
Minnesota, 1932 | 2| 57| NE dl a 495] | int ema Fe ene ence 
Mississippi, 1932 _ | 3| 12 15 | 15] 1| 16 | | | | 3 3| | 14 1 i | 451 
Missouri, 1932 __| 22| «i144 188] 194 32; 226 | 56| 1| | 10; +79) ~ ~—~«G2j. 33| 99| 25) 26) 44] «6,222 
Montana, 1932 | 1| 4| 5] 2| 1| 3] 1| | Cet | | 1 | 1| 3| is 
Nebraska, 1932 | 3| 15) 19] 60) 3| 63 | 2| ; | | 8 3| | 12| 1| 2\ | 954 
Nevada, 1932 | 8| ~ 9| 2| 2| 1) | | i 1| l ] 3) 3) 1) i| 1% 
N Hampshire, ’32 | " 2) __‘:10) 12| 9) Ij 10] 7 ] ] 7 1| | LU > « J ee 
New Jersey, 1932 | 36, ~—«-23|+~=S=«19 ee 87, 23) \— a | | ‘a Lal = +— si = 45 i —— ee 
ico, 1932 1 | 1 2| 1 Re I a a See es ee ‘ 
New rake ins = a 553| 661] 329) 96 425| 140) 3| l 34, 209) ~—«*16i1| 45) 213} j__ 143] 46) a 
N. Carolina, 32 | | 12) . 14| 16} 1| 17| 8| | | | 3| 4| | 6| 6 | —~— 7 
No. Dakota, 1932 | 1| 4| 5| 19, 2| 21| ] | ] 1| 1 nanan enim oom sneer py 
el «|, || 08) oo al 5 a | a 
Oklahoma, 1932 | 2| 33] 36 | 17| 2| 19] 3| 2| | | a en es neat ee 
Oregon, 1932 | 3] 27| 31 | 11 a as en a 
ren Eg} a aa 34 | a0 36 a7 {a7 5 [30] 183 aa] 30 a ~ : a 
Rhode Island, 32] 6 ~—S2|—Ss6]SCCCI 16| 5| at] 4| Se po 
SS a a a | a a A A NE 
So. Dakota, 1932 | ij | 11] 12] 14] 14| 1 | | 2| eit Reabacaelnaieg ——7 at = 
- Tennessee, 1932 | 3] 6| 28| 37] 25) 2| | 4| Pe 8 ee 7 | a |_—— 4 
Texas, 1932 | 10} 16| 82/ 108 | 56| 6 62 | a je 
Utah, 1932 ] i 6| 7 | ae 4] Can | 7 "1 1 
ne ! 
Vermont, 1932 | a | St a at a tr 
Veena Je a a oe aa 
ee ee ee se ee 
W. Virgina, 002 | ———[—1 | a) EL | 
Wisconsin, 1932 | 7 14) 99| 120| 84| 6) 90| a CUCL 24) 8] a 
Wrening 1959 | |) a de Te ee 
Dist. of Col. 1932 | 4| 2| — ! — = 3 , a 
= : l l l l l l | ] | 


Group Total, ’32 | ery | 3916 | l l 2865 | l | 
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POKES and PARRIES 


By HERBERT CHASE 
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| READERS 





One Cheer More 


“So give three cheers and one cheer 
more, 

For the jully captain of the Pina- 

fore.” 

About six months ago, long before 
our present connection with Auto- 
motive Daily News, we wrote the 
editor of Automotive Industries our 
personal views about modern auto- 
mobile bodies. The then editor (our 
good friend Norman Shidle, now 
editor of the S. A. E. Journal) regis- 
tered interest, but apparently let our 
letter get pigeon-holed, as it has 
only just come to light in the cur- 
rent issue of A. I., in which it is 
cleverly, if inaccurately, labeled as 
one of three “jeers” on present-day 
bodies. About the same time one 
of the editors of the New Yorker 
expressed a similar note which is 
used as the second of A. I.’s three 

rs, 

The third jeer appears to be a new 
one. In any case, we rise to bow 
to our forehanded contemporary for 
having finally discovered that mod- 
ern bodies are not all they might 
be. We hope that by this time the 
body designers themselves are be- 
ginning to discover the, same thing, 
or, perhaps we should say, are dar- 
ing to tell the sales departments, 
which are accused of demanding 
these super-low-down bodies, that 
the customers are complaining. 

In the interim, since our own first 
letter on this subject was penned, we 
gave voice to the same obpections 
in our now threadbare S&S. A. E. paper, 
“Pertinent Pokes for Satisfied De- 
signers’ which, we hope, may yet 
be read by another of our good 
friends, Donald Blanchard? present 
editor of A. I. Need we add that he 
is priviliged to quote anything he 


GRAIN-SIZE CHART NOW 
AVAILABLE 


The new tentative standard grain 
size chart for classification of steels 
has just come off the press. This 
was recently approved for publica- 
tion as a tentative standard by the 
standards committee of the Ameri- 
can Society for Testing Materials on 
the recommendation of its commit- 
tee E-4 on metallography. 

The need of grain size determina- 
tions for S. A. E, and allied steels 
has been quite generally recognized. 
Many laboratories are making these 
tests and as a result different grain 
size classifications have been in use, 
with resulting confusion in the dis- 
cussion of grain size. The new ten- 
tative standard is the result of labor- 
atory experience extending over a 
period of ten years, and a proposed 
standard has been in the hands of 
committee E-4 for about two years. 
The cost for single copies is 25 cents. 


RADIO CONTROL DOORS 
AT THE CHICAGO FAIR 


A working demonstration of the 
radio control for residence garages, 
by which the driver can open and 
close the garage doors and switch 
on the lights in the garage and along 
the drive without stopping or getting 
out of his car, will be installed in 
the model house to be erected by the 
Lumber Industries at the Chicago 
World’s Fair. 

Barber-Colman Company, Rock- 
ford, Ill., are manufacturers of the 
radio control. By simply pulling a 
small knob on the instrument board 
of the car, the driver can open or 
close the doors and turn the garage 
lights on or off at will. 









CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAT Y 
NEWS BRING RESULTS 








likes from the said pertinent pokes? 
Quite a few of ’em seem still to be 


eee and we are delighted to 

have him second the motion when- 
ever he cares to do so. We do hope, 
however, that he will not label them 
all “jeers”. We tried to make them 
a bit pointed, but at the same time 
much more constructive than the 
best of jeers. 















Revised 
schedule of 


APRIL 15 
MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG. 26 
SEPT. 16 
OCT. 14 
NOV. 11 
DEC. 16 






Senger eens 


Brewers, 


Truck Issues 


PATENTS ‘POWER-BAR’ 
CONSTRUCTION 


CONVENTIONAL CONNECTOR, 


POWER-BAR CONNECTOR, 


A new method of cell connection 
for storage batteries has been pat- 
ented by the Patterson Manufactur- 


tition. The connector is entirely con- 
cealed under the sealing compound. 
Certain advantages are claimed 
for this construction, which is 
termed “Power-Bar” connection. 
Manufacturing costs are said to be 
materially reduced owing to the 
elimination of posts, nuts and ceil 
connectors, and the integral casting 
of the plate-connecting strap and 
post and fusing it to the plates in 
one operation. Hand burning is lim- 
ited to the short connector bar. 
Under light operating loads no 
electrical superiority is claimed for 
the Power-Bar construction, but un- 
der a heavy pull of 200 amperes or 
more it is stated that the voltage 
drop is materially reduced and that 


ing Company, Dennison, 0. This| approximately 10 per cent. more 


method involves notching the inter- 


starting power is made available. 


cell partition and burning a short | This is explained by the accompany- 


cell connector strap across the par- 


ing diagrams. The upper figure 


shows the conventional construction 
and the reverse path which 50 per 
cent of the current must take in 
being transmitted to the next cell. 
This reverse current travel, it is 
claimed, contributes materially to 
the voltage drop and is elimihated 
by the Power-Bar connection (as 
shown in the lower figure), which 
allows ail the current to flow in the 
proper direction at all times. 


BURNISHING BRUSHES 
NOW AVAILABLE 


- Sunnen Products Company is now 
furnishing a set of burnishing 
brushes with each Sunnen cylinder 
grinder. These brushes were devel- 
oped to provide a better working 
surface for high pressure piston 
rings. 









APRIL 


+ 


Fleet owners having 10 or more vehicles, 27,000 
names, will receive the truck issues. Personally 
addressed copies to the Machol list. 
Automotive Daily News can provide such wide 
extra distribution at no additional cost to the 


advertiser. 


If you want to reach not only those owners but 
exclusive truck dealers, important bus operators, 
8,000 passenger car dealers and important 
factory officials, use that issue with a page at 
$350; half page at $175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


Automotive Baily News 


. H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
' DETROIT OFFICE: Geo. M. Slocum, Manager, Fisher Building, Detroit, Mich, 
WESTERN OFFICE: Willard R. Cotton, Manager, 333 No. Michigan Ave., Chicago, Ill. 
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Contractors 
Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 
April 15 


« 


TRUCK ISSUE 
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